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OBJECTS

XXI Bek — 310 BpeMs miobanbHbIX TpaHchopmaluii, Bek nuHpopmanuu. Kak
CIPaBEIJIMBO OTMETHII BBIJAOMUICS couuonor DnBuH Toddnep, «coBpeMeHHBIH
MHUp TaK CTPEMHUTEIBHO MEHSIETCS, YTO MPOCHYTHCS B TOM K€ MHPE, B KOTOPOM
BYEpa JIEr CHaTrb, CTAHOBUTCS IIOYTHM HEBEPOSITHOM POCKOLIbIO». [14]
Nudopmaruzamuss u miobanu3aius caenadd pPBIHKK 0Oojiee MPO3padyHbIMH U
CJIIO)KHBIMH, OTKPBUIM TPAHMIIBI JABUKCHHUIO KalUTalOB, TOBAPOB, YCIYT, UJIEH.
CerogHsi MUp — 3TO MUP HEOLIYTHUMBIX aKTHBOB M MHTEJJIEKTYaJbHOTO KaluTaja.
[ToaTomy, 0coboe 3HAYEHHE CErofHs MPUOOPETAIOT HOBBIE PBHIHKH, K KOTOPBIM

OTHOCHUTCS U apT-PBIHOK.
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ApPT-pBIHOK SIBJISIETCSl JIOCTATOYHO CHNEIM(PUYSCKUM BHJIOM pBHIHKA, Ybs
CHeM(PUIHOCTh OOYCIIOBICHA AYaTHMCTUYHOCTHIO MPOU3BEACHUS HCKYCCTBAa Kak
TOBapa M Kak OOIIeCTBEHHOro Onara. [8] B ominume OT pblHKa MOTPEOUTETBCKUX
TOBapOB,  OPUEHTUPOBAHHBIX HAa  CEPUMHOCTb, CTaHAAPTU3UPOBAHHOCTD,
MacCOBOCTb  IPOMU3BOJICTBA,  PBIHOK  XYIOXKECTBEHHBIM  IMOApPa3yMEBaeT
WHIUBUYaIbHOCTh,  YHUKQJIbHOCTb,  OPUTHHAJIBHOCTh,  OJKCKIIO3UBHOCTD
MPOU3BEACHUS U TOJpa3yMeBaeT OOIIECTBEHHYIO 3HAYMMOCTb €ro MPOIYKIIUU.
Taxxe apT-pbIHOK 00JaJaeT YepTaMH, KOTOPbIE OTIMYAIOT €r0 PyHKIIMOHUPOBAHUE
OT JApyrux pblHKOB. CHENKH KYyIUIU-TIPOJAXKH TMPOUCXOMAT B  YCIOBUAX
HE00A3aTeNIbHOTO  CIpoca, OOBEKThl COBEPIIAEMBIX CHEIOK, B OCHOBHOM,
HEBOCIIPOM3BOIUMBI, OTCYTCTBHE YCTOMUYUBBIX MPEICTABICHUN O XyI0KECTBEHHOM
MOJIb3€ KAk TaKOBOM NPUBOASAT K HEBO3MOXXHOCTUM MPUMEHEHUS TEOPUU
palMOHAIIBHOTO TMOTPEONeHMs], IIeHa cama SBISETCd KOMIOHEHTOW LEHHOCTU
IIPEIMETOB MCKYCCTBA, LIEHBI HA IIPOU3BEACHUS MCKYCCTBA OTIMYAOTCS BBICOKON
BOJIATWJIBHOCTBIO U CHEHU(PUUECKUM LIeHOO0Opa3oBaHnueM. I[lo3aromy, BOIpOCHI
LHEHHOCTH M UEHBI, OTpaXalollue IyaIHMCTHUYECKUN XapakTep MpOU3BEACHUS
UCKYyCCTBa TPEOYIOT OTJEIBHOIO U3YUECHHUS.

K sonpocy o uennocmu npouseedenusn uckyccmea. «llpenmer mckyccrpa
IpeBpallaeTcss B TOBAp TOJBKO TOINA, KOIJA JIOKAXET CBOK IOJIE3HOCTh
(oOIIEeCTBEHHYIO TIOJIE3HOCTh) TOTPEOUTENNI0, W OH TOTOB HX IPHOOPECTH,
OOMEHATh, MPUHATH B 3ajor. IIpou3BeneHHE MOJIYYAEeT CBOIO SKOHOMHUYECKYIO
OLICHKY, OIPENEISIEMYIO BCSIKMM pa3 CUTyallMe€ld Ha pbIHKE. MexaHW3M LE€HOBBIX
CUTHAJIOB — 00Jiee UJIM MEHEE BEPHBIA MHJIMKATOP PHIHOYHOM IIEHHOCTH. A 3HAUUT,
U DCTeTHYECKas OLEHKa (OHa BXOAUT B TMOHATHE IOJIE3HOCTH) MPOU3BEACHUN
UCKYCCTBA B KOHEYHOM CUET€ JAE€TCS B PBIHOYHOW CHUCTEME IOKYIATEISIMHU,
3aKkazuukamu.» [ 1]

LleHHOCTH HE HMMeEET COOCTBEHHOM Mephl, BO3MOXKHO TOJBKO B3aHMMHOE
MO3UIIMOHUPOBAHUE MTPEAMETOB UCKYCcCTBA. [9, c. 52] [lokynarenu cienyroT CBOUM

MNpCANOYTCHUAM, UCXOAA U3 OCBEAOMJICHHOCTH O JOCTOUMHCTBC Bemeﬁ U JOBCPHA K
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[[eHaM, TIEPEHECEHHOT0 U3 XO3SUCTBEHHOM MpakTHKU. Takum oOpa3om, cama IeHa
BKJIFOYAETCA B LEHHOCTb. Yem J0poke MPOU3BEIEHUE HCKYCCTBA — TEM, IIO
MHEHHIO 00IIIeCTBEHHOCTH, OHO 1eHHee. [17, p. 161]Takas cutyauust BO3HUKAET B
CBS3M C TEM, 4YTO OOJIBIIMHCTBO TIOKYyINaTrejlell Ha apT-pblHKE HE SBISIOTCS
JKCIepTaMu B OOJACTH HUCKYyCCTBA W HE MOTYT CaMOCTOSITENIBHO OIPENCTUThH
Xy[10’KECTBEHHYO LHEHHOCTh KaKJI0T0 KOHKPETHOTO IPOU3BENCHMUS,
CJIEI0OBATEIIBHO, AENA0T BBIBOJ O €0 LIEHHOCTH, UCXOS U3 LICHBI.

Ilenpl Ha TPOU3BEACHUS HCKYCCTBA HE TOJBKO CYIIECTBYIOT Kak
HSKOHOMHYECKHE HWHIUKATOPbl ACTETHUUYECKOTO KAuye€CTBA, HO TAKXE BBIIMOJIHSIOT
3HAYMMYIO0 POJb B YCTAHOBJIEHUHM ONPEACIEHHOIO coluaibHOro mnopsaka. llpu
MTOMOIIIM [I€H AWJIEPHI COXPAHSAIOT CTAOMILHOCTD Ha phIHKE. [15, c. 138]

Yem Oonee mpuBieKareseH JaHHBIA MPOAYKT B IVa3zax OOIIECTBA, 4YeM
0O0JbIIEH [IEHHOCTh €r0 HAAENSAI0T CaMH MOTPEOUTENH, TeEM OOJBUIYI0 CTOUMOCTD
OH mpuodperaeT. BO3MOXXHO, UMEHHO C 3TUM CBSI3aHO YBEJIIMYEHUE CTOMMOCTHU
KapTUH CTapbIX MACTEPOB.

HckyccTBOM SIBASIETCSA BCE, YTO YYACTHUKU apT-phIHKA MPU3HAIOT TAKOBBIM.
Oco0eHHO sIpko 3Ta uiesl AEMOHCTPUPYETCS B COBPEMEHHOM, TaK Ha3bIBA€MOM
KOHIIENTYaJIbHOM HCKYCCTBE, KOTJa, MO0 CYTH, IPOAAEeTCs He apT-OOBEKT, a e,
3QJI0)KEHHAass B HeEro. Joka3aTreabCTBOM TOMY CIIY>KHMT, HallpUMEp, TBOPYECTBO
Mapcens Hromana, B yactHocTH ero «®oHtan» 1917 roma, mpenctaBisionindi
co0Ooli MmepeBepHYTHIN MUCCyap, HAJEICHHBI Ha3BaHUEM U UMEHEM aBTopa. [2, C.
218] LlenHOCTH 3TOMY MpPEAMETY PHUIAIOT HE €ro (PU3NUECKUE XapaKTePUCTHKH, a
TO, YEM HAJIeJIUJI €ro cHayaja aBTop: MJEeeH, 3aKJIIOUEHHON B Ha3BaHWUU, U CBOUM
UMEHEM, — a 3aTeM OOILIECTBEHHOCTb, PUYEM B OOJIbIIECH CTENEeHU. 3HAYUTEIbHbBIE
TPYAHOCTU MPHU OIEHKE MPOU3BEICHHI HMCKYCCTBA MPEICTABISIIOT UHCTAJUISALNH,
neppOMaHChl, X3MEHHUHIH, T.€. BCE TO, YTO COCTABISET JOBOJIHHO 3HAUUTEIHHYIO
4acTh COBPEMEHHOIO KOHUENTYaJbHOTO MCKyccTBa. OHM HE  SBISIOTCA
npeAMETaMHi KaK TAaKOBBIMHU, T.€. HE MOTYT COCTaBUTh YacTh YbEH-TO KOJUICKIIUH

WM TIPOCTO CYHICCTBOBATH IIOCJIC CaMOro apT-sABJICHHU. IIo ero okxoHuyaHuu
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OCTAalOTCA TOJBKO KOMUU — KaJApbl BUJEO U (POTOCHEMKHU, KOTOphIE HE
NPENCTABIAIOT 3HAYMMYKO IIEHHOCTh caMH 1O cebe. VHBECTOphl, MeleHaThl
3a4aCTyI0 YYacCTBYIOT B CO3/IaHUU MOJOOHOTO COOBITHSI B KAYECTBE CIIOHCOPOB, YTO
MOBBIIIAET UX 3HAYUMOCTh B apT-CPEJI€, COOTBETCTBEHHO MOJIOKUTEIBHO BIIUSET U
Ha CTOUMOCTb IMPOU3BEEHUN UCKYCCTBA, HAXOIAIIUXCS B MX COOCTBEHHOCTH.

B xpynHoM apr-Ou3Hece MHOTME TMPOU3BENEHHUSA, T[OCTyNalolue Ha
MpPOJIaXy, HCKYCCTBEHHO HAJENAIOTCA UEHHOCThIO. OIHUM W3 METOJIOB
OCYUIECTBJIEHUSI AyKIMOHHOW JI€ATEIbHOCTU SBIIETCS CO3JaHUME MOJbI Ha
XyAOKHUKA, CTUIb, IIEPUO B HCTOPUM HCKYCCTBA, YTO JAEJIACT UX YPE3BBIYANHO
JNOXOAHBIMU. JlJIsI 3TOr0 MNPUMEHSIIOTCS CaMble pPa3HOOOpa3HbIE CpEACTBA:
MOJIKJIFOYAIOTCA NMPOo(EeCCHOHATBHBIE aCCOLMALIMY apT-IUJIEPOB, & CaMOE INIABHOE —
CpeICTBa MAacCOBOM pekyiaMbl (TeJIEBUACHUE, Mpecca, paauo, npodeccuoHanbHbIe
apt-uznanus). [10; 12] [lomumo 3TOTO, «aenaeTcs psaa AEMOHCTPATUBHBIX MPOJAXK
II0 HCKYCCTBEHHO 3aBBIUICHHBIM I[€HaM, I[PHU 3TOM AayKLUHUOHBI HEPEIKO
IpUOOPETAIOT 3TU BEIIM CaMU Yy ceOs (YTO B MPUHIMIIE 3arpenieHo)». [3, c. 57]
[lenar Bcex MpenNpPUHUMAEMBIX CIEKYISIUHA COCTOUT B TOM, YTOOBI B CO3HAHUU
OOIIECTBEHHOCTU YCTOSIIOCH MHEHHE, YTO PEKIAMUPYEMBIH XyIOXKHHUK WM CTUIb
ABJII€TCSI HAKOOoJiee BHITOAHBIM U MEPCIEKTUBHBIM JJIsl BIOXKEHHSI KaluTana.

UpesBblyailHO BaKHBI A1 (POPMHUPOBAHMUST MOJbI, a, CJIEIOBATEIbHO, U
LIEHHOCTH  IIOKYNKM  IPOM3BEIAECHUI  HMCKyCCTBA  M3BECTHBIMM  JIIOJbMHU,
NIEPCOHAJIbHBIE BBICTABKHM, pa3JIMUHbIE Harpajbl, 3BaHUs (Takue, HApUMEp, Kak
«3aCITyKeHHBIN XyI0O’)KHUK Poccumy).

Ilpoonema yenwvt apm-oovexkma. llena — pe3ynabrar ASHUCTBUS HECKOJIBKUX
dhaxkTopoB. OCOOEHHOCTh apT-phIHKA COCTOUT B TOM, YTO NMOMUMO OOBEKTHBHBIX
(akTOpOB, CYIIECTBYET OIPOMHOE MHOKECTBO CYOBEKTUBHBIX, KOTOPBIE BIUSIOT Ha
WUTOTOBYIO I1I€HY B Tropa3io Oosblied crerneHd. HecoMHEHHO, caMbIMU
OOBEKTUBHBIMU SBISIIOTCS KOJIMYECTBEHHBbIE KPUTEPUH OLIEHKH apT-00bEKTa: To,
YTO MOYKHO HEMOCPENCTBEHHO U3MEPUTh, CPABHUTH, U TIIABHOE — TO, O YEM UMEIOT

nNpeaACTaBICHUC BCC YUYACTHHMKH apT-pPbIHKA. Peun HICT, BO-IICPBLIX, O Pa3McCpe
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MIPOU3BENICHUS, BO-BTOPBIX, O MAaTre€pualic U TEXHUKE HUCHOJHEHUs. CylmecTByeT
MOHATHE «TAJECPEUHBIA pa3Mep», T.€. TAKOM pa3sMep IPOU3BENCHUS, KOTOPBIU
W3HAYaJIbHO HE MOIXOAUT JUISl JKUJIBIX MHTEPHEPOB (IOMPOCTY HE IMOMEIIAECTCS
Tyla) W TpelHa3HayaeTcs JUIsl CIENMATIbHO OpPraHW30BAaHHOTO MPOCTPAHCTBA!
My3esl, rajeper, peke 4YacTHOW KoJUleKIuu. OTMETHM, UTO HENb3sl CPaBHUBATH
KpynHo(opMaTHble TPOU3BEACHUS, HanpuMep, ¢ MoHoit JIu30i UCKIIOYUTENBHO
no 3ToMy Kpurepuro. COOTBETCTBEHHO M IEJIEBON ayIUTOPHUEN, OCHOBHBIMHU
NOKyNareasiMd TNOJOOHBIX MPEAMETOB MOTYT CTaTh TOJBKO KaKUE-HUOYIb
OpraHu3alud Wi Oorarble KOJUICKIIMOHEPHI, O00Jajaronue MOAXOASIIIM
MOMEIIEHUEM WJIM UMEIOIIME BO3BMOXHOCTb €ro MpuodpecTr/apenioBarb. OTcrona
Y BBICOKHE IIEHBI Ha MOJ00HbBIC Mpou3BeaeHus. OQHAKO U MPOAAIOTCS OHU ropasio
pexe. [16]

Cnenyer  cka3zarb, 4YTO BC€  MEpeUYUCIsieMble  31eChb  (DAKTOpPHI
LIEHOOOpA30BaHUsI OTHOCSTCS K OCHOBHOM Macce TOBapOB XyHOXKECTBEHHOI'O
pbIHKA, W CpaBHEHHUS BEAYTCS TaKXKe MEXKAYy HUMHU, a HE C €IUHUYHBIMU
OTKJIOHEHUSIMH OT 3TUX CpPEIHUX MoKa3zarened. M, crnpaBeyiMBOCTH paju, CTOUT
OTMETUTb, YTO BCE JACHUCTBUTEIHHO 3HAUMMBIE TTPOU3BEACHHS, KOTOPhIE MOTIIA OBl
NOOUTH CYIIECTBYIOIIUE PEKOPABI LIEH, YK€, KaK MPABUJIO, HAXOJATCSA B COOpaHUSIX
KPYMHEHIINX My3eeB U B OyvKaiiieM OyaylieM OHU SBHO HE CTaHYT OObEKTaMu
apT-peiHka. OTcrofa, OCIIeHHBbIC IEHBI W QXHOTaX BOKPYT KApTUH BCEMUPHO
W3BECTHBIX XYJAOXXHUKOB, IIONABIIMX Ha CBOOOAHBIM pBIHOK. Jlaxke ecnu
CYLIECTBYIOT OOJbIINE COMHEHHUS MpOo(ecCHOHANOB, OOUIECTBEHHOE MHEHUE
CIIOCOOHO TOJHSATH LIEHBI Ha HEOCAraeMblil ypoBeHb (mpumep «CracuTens MUpay,
npunuceiBaemoro Jleonapno na Bunuu m npogannoro B 2017 romy Ha ayKimoHe
Kpuctu ‘c 3a 450 MUJITMOHOB AOJIAPOB 3TO HAIVISTHO MOJITBEPIK/IACT).

CrnenyeT NOMHUTh M O «T€JOHUCTUYECKOM MOTHBE» YYaCTHUKOB PBIHKA, HE
MO3BOJISIIOIEM  YCTAHOBUTH  CKOJIBKO-HUOYIb TOYHYIO II€HYy Ha OCHOBE
paIMOHAIBHBIX COOOpAKEHUM.

Ilena Tak)ke HEMOCPEJACTBEHHO 3aBUCUT OT MaTepuajia U TEXHUKH. Tak,
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XapaKTePUCTUKA «XOJICT, MAacjo» IEHUTCS ropaszno OoJblIe, HEXKEIH «KapTOH,
Maciao». B To e Bpems KUBONMUCHBIE padOThI MPOAAIOTCS MO 00JIee BEICOKOM LIEHE,
Hexxenu rpaduka. Ho u BHYTpH rpaduku ecTh 1IEHOBBIE MPEANOUTEHUS: aKBapeIu
Jopoxke dcTamnoB. [7, ¢. 134] B mocieaHemM cpaBHEHHUH POTUBOOOPCTBYIOT Cpasy
HECKOJIBKO (DaKTOPOB: C OHOM CTOPOHBI, 3CTaMIIbl, HECOMHEHHO, OoJiee 3aTpaTHBI
U 10 YCWJIUSAM, U 10 WHCTpyMEHTam/MarepualiaM, U MO BPEMEHU MacTepa, a, C
JPyrol CTOPOHBI, aKBapeld YHUKaJIbHBI, CYyIIECTBYIOT B €IMHCTBEHHOM
sx3emiuisipe. K ToMy ’ke BH3yadbHO OHM, Kak MHpaBuiio, Oosee 3(QexTHbL. Yike
371e6Ch MOXKHO TPOCIEAUTh TEHJICHIUIO B CHUJIC BIMSHUS PA3IMYHBIX (DAKTOPOB:
OOBEKTUBHBI MaTepUajbHbIM AaCMEKT YCTYNAET COLHUATbHO-TICHXOJOTHYECKOMY,
KOTOpPBIM 3aKJII04aeTcs B IMpaBe 00JaJaHMs YHUKAJIBbHBIM Ipou3BeneHueM. LleHbl
Ha CKYJIBNTYPY TaK K€ B 3HAUMUTEIHLHOM CTENEHU 3aBHCIT OT Marepuala: OpoH3a
JIOpO’KE TIIMHBI, TaK B CBOIO OY€pEAb CTOMT INPHUMEPHO CTOJIBKO K€, CKOJIBKO U
JIEPEBO.

[Ipu TOpromiie aHTUKBAPUATOM LE€HA 3aBUCHT OT ICTUMENTA, TO €CTh, OT
TOT0, HACKOJBKO XOPOIIO «COTBOPEH MH(}» O JaHHOM YHUKAJIbHOM OOBEKTE,
XOpOIIO JIM JOKYMEHTAJIbHO MOATBEPKICHA U MPOCIEKEHA HCTOPUS BIAJCHUSA
UCCJIEyeMOro TMpeaMeTa HCKYCCTBa, BKJIIOYAs TMEPEYEHb €ro 3HAMEHUTHIX
BJIQJICNIBIIEB, & TaKXe OT TOro, Kakas OpraHu3alus TMPOBOJWIIA IKCIEPTUBY.
EctecTBeHHO, pecTaBpUpOBaHHas M YIOCTOBEpPEHHAs JIOKyMEHTaJbHO pabora
Oyner cTtouTh 3HauMTeNbHO aopoke. [11] Tak, Bo3Bpamarock k «CrmacuTemto
MHUpa», CWJIBHO TIOCTPAJIaBIIee M «YKPAIICHHOE» TMO3IHEHIINMH 3aluCsIMu
noJIoOTHO ObLIO TpogaHo B 1954 romy nHa Sotheby's 3a 45 ¢yHTOB cTepnuHIoB
(actumert orcyrcTtBoBas). B 2005 romy oHa Obuta mpojaHa Ha HEOOJBIIOM
aykuuone mpuMepHo 3a 10000 monmapoB (BO3HUKIIM MOAO3PEHUS 00 aBTOPCTBE
Jleonapgo, HO aBTOpPCTBO TOorjma He ObWIO jAokazaHo). [locnme pecraBpanuu u
MPAaBWJIbHO MPOBEAEHHOW MapKEeTMHTOBOM KommaHuu KyruieHa B 2013 rogy aprt-
aunepoM 3a 80 MUUIMOHOB JOJIJIAPOB W IepenpoaaHa yxe 3a 127,5 MHUUIMOHOB

nosuiapoB. Ilocie 3Toro ObulM U OOCYXAEHUS, U CyNeOHbIE MCKH, YTO MOBBICHIIO
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OOIIIECTBEHHbI UHTEpec. TakuM 00pa3oM, «caMoO€ JOpOoroe IpOU3BEICHHUE
UCKYCCTBa» M 00peJIO CBOM TEMEPEIIHUN «TUTYID».

B ycioBHsSIX COBpEMEHHOTO apT-pblHKA Ha 1IEHY KapTUHBI/CKYIBITYPHI YiKe
BIMSIET HE CTOJIBKO €€ XYJIOKECTBEHHbIE CBOWMCTBA, CKOJIBKO Ouorpadus u
penyranus XygoxHuka. [4; 5] Craryc XyqOXHUKa CKJIAIbIBAE€TCS U3 MHOYKECTBA
COCTABJISIFOLIMUX, U BBIJICJIUTh OCHOBHBIE U BTOPOCTEIICHHBIE YPE3BBIYANHO CII0KHO,
€CJIM HE HEBO3MOXKHO B npuHIune. OnHuM U3 Hanbosaee 0ObEKTUBHBIX KPUTEPUEB
ABIIIETCS TO, )KMB OH WK YyXe ymep. OTMEUYeHO, 4To B OOLIEM cilydyae KapTHUHBI
MOKOMHBIX MAaCTEPOB LIEHATCS OOJbIlle, HEXKEIN NMpou3BeeHus KuByux. Cropee
BCEro, 37E€Ch MIPACT poOJIb TO K€ CTpPEeMIIEHHE O00JafaTh yHUKaJIbHBIM
IPOU3BEACHUEM: pa3 XYIOKHHK YXE€ yMEp, TO U YHUCJIO €ro MNpOU3BEICHUN
OTpaHUYECHO W YBEIUYMUTBHCS YK€ HEe MOXeT. K TOMy ’k€ LEHbl Ha apT-pbIHKE
00nalaloT HEM3MEHHOW TEHAEHIMEN K pOCTy (€ciau He K POCTY, TO, IO KpaiHeu
Mepe, He K yMeHblleHH0). CienoBarenbHO, EHBI HA IPOU3BENCHHS yMEPLIETO
aBTOpa y)K€ MOIJIM HECKOJIBKO Pa3 YBEIUYUTHCS MPHU KaKJOM CBOEM IMOSIBICHUH Ha
XYJI0’KECTBEHHOM PBIHKE.

[lomananue mpou3BeneHUsT B  OKOHYaTesJbHOE coOpaHHe, T.€. B
rOCyJapCTBEHHbIM My3€i, ABISASICh Kak Obl TpPU3HAHUEM €ro 3HAYUMOCTH
3HATOKAMHU JI€JIa, TaK K€ IOJOXKHUTEIBHO CKAa3bIBAETCS HA CTaTyce XYIOKHUKA.
BaXHBIM SBIII€TCS M TO, B KAKUX rajepesx OH BBICTABISIICS, TI€ HNPOXOJUIHN €T0
BBICTABKM: Ha CTAaTyC XyHOXXHUKA BIHSIET NPECTHXKHOCTh BBICTABKH U
«pPacKpy4E€HHOCTb» Tajleped, I[le 3Ta BbICTaBKa mnpoxoauina. Ho u 3HauMmMocTh
rajieped 3aBUCUT OT 3HAYUMOCTH BBICTABISIEMBIX TaM XYyJAOKHUKOB: HAJIMIIO
B3aMMO3aBHCHUMOCTb.

Ilena Becbma 4yacTo OOYCIABIMBAETCS HE CTOJIBKO TEM, YTO IPOAAETCH,
CKOJIBKO TeM, rne npopaerca. Heomomumast tdra norpedutens K OECKOHEUHO
TUPAXUPYEMBIM MapuHaM  AMBa30BCKOTO WM  IIWIIKMHCKUM  I€i3axkaM
OINpEAENSAET KOJIOCCAIBHBIA CIIPOC HAa HUX, a, CIEAOBATEIbHO, U ACCOPTHUMEHT C

LIEHAMU MHOTHX rajieper. J|eMCTBUTENBHO K€ CTOALIME, YHUKAJBHBIE IO CBOEMY
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UCIIOJTHEHHMIO IPOU3BENEHUSI CETOoJHS TPeOyHT OT MpOJaBLa JIONOJHUTEIBHBIX
yCUJIMM Ha pekjiaMy BO Bcex ee (opmax, a 3TO TO, Ha YTO HE CIIOCOOHBI WM HE
TOTOBBI MOWTH MeNKue raiepuctbl. COOTBETCTBEHHO CKJIAJbIBACTCS CIENYOLIAs
KapTUHA: C OJHOW CTOPOHBI, 3TO <«OJIUTHBIE» TaJ€pe, PACCUUTAHHBIE Ha
COCTOSITENIFHOTO U 00pa30BaHHOTO B c(epe MCKyCcCTBAa KIMEHTa, a C JIPYyroil —
«yJAUYHBIE BEPHUCAXW» M HE KPyIHbIE Tajeped, HallpaBICHHbIE HA HEOOrarbixX
KJIMEHTOB.

«Ha neHy Takyke OKa3bIBaeT BIMSIHUE YaCTOTA YIOMHHAHUI O XyJOXHUKE B
COJMJHBIX apT-u3naHusx». [6] Kak u3BecTHO, IUIOXOW pekjaMbl HE OBIBaET,
I0O3TOMY Ha pPBIHKE COBPEMEHHOI'O MCKYCCTBA 3a4acTyl0 MMEHHO 3I1aTax
CTAHOBHUTCSl CPEICTBOM IMPHUBICYEHUA IOTEHUMAJIBHBIX MOKynaremeun. [13]
HaunHaronye XyIOKHUKM OLIEHMBAIOT CBOM KAPTUHBI IPUMEPHO B COTHU
JI0JIIapOB, M3BECTHBIE )K€ MAacTepa YBEJIMYMBAIOT LIEHY Ha MOPSAKHU. «3amaaHble
MacTepa, OTHOCSIIMECS K KaTeropuu 3Be3ll, MPOJaT cBou KapTuHbl 3a 100-150
TBICSY JOJUIAPOB, XOTA, MO MHEHHMIO 3KCHEPTOB, XYI0)KECTBEHHBIE JOCTOMHCTBA
LIEHE BHO HE COOTBETCTBYIOT. KpoMe xapaKTepucTuK caMoro mpou3BeAeHUs, LIeHa
3aBUCUT OT MOIIHOCTM pPBIHKA M KOHIIEHTpAalMM HAa HeM Kanurana. Tak,
aMEpPUKAaHCKHE XYHOXKHUKH CTOSAT B 2-3 paza JOpOXkKe, YeM €BPONEHCKUE TOTO Ke
YPOBHSLY. [6]

JUIsl HEHHOCTH NPOU3BEAEHUS UCKYCCTBA HEBO3MOXHO YCTAHOBUTH KAKYIO-
JM00 YHUBEpPCAIBbHYIO €IWHUIy H3MepeHHs. Kaxaplii M3 y4YyaCTHHUKOB pbIHKA
onpezenser ee caMm. OT4acTH B CBSA3M C 3TUM IPOU3BEACHHEM HMCKYCCTBA MOXKET
CTaTb YTO YIOJHO, €CJIM YYaCTHUKU pPbIHKA MPU3HAIOT JAHHBIA OOBEKT TAKOBBIM.
OpHako fgaxke i ONpEAENIeHHs] UEHHOCTH MOXHO YCTaHOBUTH CBOHM
3aKOHOMEpHOCTH. Tak, cama 11eHa BXOJUT B KaTeropuio eHHOCTU. OCOOEHHOCThIO
apT-pblHKa SBJISIETCA TO, YTO €IMHOXJbl YCTAHOBJICHHAs IIeHA MMEET CBOOOIY
NEepeMeIIeHUs] JIMIIb BBEpX. OTOT (aKT TMO3BOJSIET JujepaM CHU3UTH
HEONPEECICHHOCTh U HE JHUCKPEOUTUPYET CaM PBIHOK, BEIb CHW)XCHHE LIEHBI

O3Hauajgo Obl M CHM)KEHHE LEHHOCTH, YCTAHOBJICHHOW NpH MEpBOHAYaIbHOU

47



Kypuan Mapketuar MBA. MapkeTHHroBo€ yrpaBieHrE IpeApUATHEM 2019, BeImyck 2
Journal Marketing MBA. Marketing management firms 2019, issue 2

onieHke. LleHa Ha Mpou3BenNEHUE UCKYCCTBA OMPEAEISAETCS KaK SKOHOMHUYECKUMU,
TaK W BHEIKOHOMHYECKMMH mapaMerpamu. Pa3smep, warepuan, TEXHUKAa,
peryranusa U MNOMYJSIPHOCTh XYI0XKHUK, MECTO IPOJAXKH, MOIIHOCTb CETMEHTA
pbIHKa W €ro reorpaguyeckoe TOJOKEHHE — BOT OCHOBHBIC KPHUTEPHH,
ompeaensonme IeHy. He MeHbliee 3HAaYE€HHE HWMEKT U IMICUXOJOTHYECKHUE
(bakTophl («HACTPOCHHME TIOKYMarels M IMPOJaBIla, B3aUMHAs aHTUIIATHS WU
CUMIIaTUsI, MX HMIIYJbCUBHOCTh, CIOCOOHOCTh HJTH Ha YCTYIIKH, CTEICHb
KOH(PUACHITUATBHOCTH CACIKH» [6]), HECYIIIECTBEHHBIE ¢ YKOHOMHUYECKON TOYKH
3peHHs, HO TIIOpOM HMEIOIIHUE OMpeesoiee 3HaueHHe B (OPMUPOBAHUU
KOHEYHOM II€HEI CJICIIKU.

3aknwuenue. lleHa Ha NOpPOU3BEACHUE HCKYCCTBA OIPEACIACTCA Kak
SKOHOMUYECKUMH, TaK U BHEOIKOHOMHUYECKMMU TapamerpaMu. Paszmep, marepual,
TEXHHKA, PEIyTalys U MOMYJSIPHOCTh Xy[I0KHUKA, TPABUILHBIA 3CTUMEUT, MECTO
MPOJIaYKH, MOIITHOCTh CEIMEHTa PBhIHKA W €ro reorpaduyecKkoe IMOJIOKEHHE — BOT
OCHOBHBIE KPUTEpPHUH, OINpEIeIAoIne LeHy. He MeHbllee 3HaueHUEe HMEIT U
ncuxojiorndeckue (haktopbl. OTMETUM, YTO B MOMEHT KYIUIU-TIPOAAXH 3a4acTylO
Ha IICHY BIUSET U COBOKYITHOCTh YHUCTO TICUXOJIOTHYECKUX (haKTOPOB, YTO U JeIaeT

OMpCACICHUC LICHBI OAHUM M3 CaMbIX CJIO’KHBIX BOITPOCOB SKOHOMHUKHU apPT-PbIHKA.

Crarbst moaroroBineHa npu nopaep:xkke rpanta Ha HUP 3a cuér cpencts
CIIory «HUM 2018-2019: Apt-Peinok IletepOypra: Mexay UEHHOCTBIO U

EHOWN).
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